
Go to Advance a New Market 
By Janie Braun NMD 



Capture Market Share 
1.  First, grow in your own backyard 

2. Grow beyond your own backyard 

§  Make your list using all your databases 

§  Check .biz website for live meetings weekly 

•  Make a copy of events for contact 
information in the future 

§  As you add a new member locally, get their 
names list  by city/state 



What if you don’t have your 4 
and can’t even think of calling 

someone out of town? 

CHANGE YOUR MINDSET! 
Stop  thinking  about  not  having  your 4,               

start thinking about having 3000! 



Capture Market Share 
How do you get started? 

•  Call and invite someone out of town to 
watch the presentation 

•  Use live meetings. If none available – 
start growing to own the market! 

•  Or, use online presentations 



Inviting an out of town prospect to a live 
presentation: 

“John, what are you doing Tuesday at 7pm? 

Great, I’ve come across something that is 
absolutely incredible and is too much fun. I know 
you have been looking for something for you and 
your family because you’ve been totally stressed 
out. What I want you to do is go watch this 
presentation. I want you to do it for me and for 
you. It takes about an hour. When you get there, 
introduce yourself to the speaker and tell them 
Raymond & Janie Braun from Team Unity sent 
you.”  



“John, please sit in the front and take a pen and 
note pad so you can write down any questions you 
have. After the meeting is over, have your cell 
phone with you and I am going to call you to 
answer any questions you have. Can you do that?” 

 

“If you feel a little odd going, don’t worry, 
everyone will be very friendly. Just sit in the front 
please, I want you to see exactly what I saw, it blew 
me away!” 



At 8:45pm, call John and close. 

“John, wasn’t that incredible, are you ready to get 
started with me?” 

Either close him or get someone on a 3way call to 
answer his questions. 

----------------------------------------------------------------------- 

WHAT’S IMPORTANT is that you invite, get them 
there, follow up when you say you will, close, and 
answer their objections…or use a 3 Way call! 



Now they’re in!! 
1.  Get them in the system 

2.  Get on the phone with them 

3.  Get them on their website 

4.  Introduce them to your team website 
(www.FunandFreedomclub.com)  

5.  Get them to watch a fast start training (quickly 
acquaint them with the simplicity of WV) 

6.  Tell them stories; your upline, Director, 
Marketing Director…                                   
FACTS TELL, STORIES SELL 



Now they’re in!! 
7.  Mail them a magazine, DVD, welcome note, 

CDs 

8.  Use technology to keep them plugged into the 
system, into training 

DO YOU JUMP IN THE CAR OR AIRPLANE AND 
GO THERE? NO! 

RULE OF THUMB: Build to 30 and go! 

WE DON’T GO TO START A MARKET, WE GO TO 
ADVANCE A MARKET! 

 

 



Getting John started in his    
New Market! 

1.  Help John make his list of his first 6 people, his 
core team, his Board of Directors! 

2.  Teach John how to invite and how to do a 1x1 
and 2x1 push play. Walk him through the flow 
of each. 

3.  Have John invite his first prospect (Matt) to 
Starbucks.  



The 1x1 Conversation 
John says to Matt 

“Matt, thanks for coming, listen, I came across 
something that we have an incredible opportunity 
to build together here in Seattle, we have an 
opportunity to start something big. I don’t know if 
this is for you or not, but I’m doing it. I’m looking 
for a core group of people to do this with me and 
take it to the top. I asked you as part of my core 
group because we’ve known each other for a while 
and I know we can make this thing big. So keep an 
open mind and watch this dvd. This is some great 
stuff! (push play) 

 



Getting John started in his    
New Market! 

4.  After the DVD ends, John closes Matt and adds 
an expert on the phone to help answer 
questions.  

5.  If Matt’s ready to sign up, John welcome’s him 
and trains him on how he can do a 2x1 with 
him right now! 

JOHN BEGINS TO “DRIVE ACTIVITY!” 



DRIVING ACTIVITY 
Don’t wait for days to go by before helping 
someone get their first person. Capitalize on their 
excitement!  

Immediately, John asks Matt who he has that he 
wants to show it to now. 

John now duplicates what you did with him: 

 John teaches Matt how to invite & expose 

NOW THE EXPLOSION BEGINS! 



DRIVING ACTIVITY 
Hold frequent conference calls with John, Matt, 
and the core team.  

Next, train the core team on how to have a travel 
party. Get each of them to “over” invite! 

When the market grows to             
30 reps, go to                             

ADVANCE THE MARKET! 

YOU’RE ON YOUR WAY TO THE TOP! 



LIVE YOUR 
DREAMS 

STARTING TODAY! 




